
‭【練習問題】2‬
‭Tom nervously walked into the dealership to purchase his first car. Inside, various cars in‬
‭different colors and shapes caught his eye, particularly a blue and a yellow car. Unable to‬
‭decide, a salesperson approached him and asked, "Welcome! What kind of car are you‬
‭looking for?" Tom replied, "I'm torn between the blue and yellow cars."‬

‭The salesperson detailed the features of each car and suggested test drives. Tom first drove‬
‭the blue car, impressed by its smooth ride and calm design. He then hopped into the yellow‬
‭car, drawn to its sporty drive and vibrant color.‬

‭Back at the dealership, Tom struggled to choose between the two appealing options.‬
‭However, the practicality of the blue car's sliding doors stood out to him. He realized they‬
‭would make parking and tight spots much easier. Ultimately, the convenience of the sliding‬
‭doors became the deciding factor, and Tom decided to purchase the blue car.‬

‭After completing the paperwork, Tom finally held the keys to his new blue car, smiling with‬
‭satisfaction as he embarked on new adventures ahead.‬

‭【問題】‬
‭What feature did Tom prioritize when choosing a car?‬

‭●‬ ‭a) Engine power‬
‭●‬ ‭b) Car color‬
‭●‬ ‭c) Manufacturer reliability‬
‭●‬ ‭d) Safety‬

‭What did the salesperson suggest to Tom?‬

‭●‬ ‭a) Explain the features of various cars in detail‬
‭●‬ ‭b) Suggest test driving the cars‬
‭●‬ ‭c) Recommend visiting other dealerships‬
‭●‬ ‭d) Start negotiating the car price‬

‭What were the colors of the two cars Tom test drove at the dealership?‬

‭●‬ ‭a) Blue and red‬
‭●‬ ‭b) Yellow and green‬
‭●‬ ‭c) Black and white‬
‭●‬ ‭d) Blue and yellow‬

‭What was the deciding factor for Tom when choosing his car?‬

‭●‬ ‭a) Navigation system features‬
‭●‬ ‭b) Presence of sliding doors‬
‭●‬ ‭c) Car design‬
‭●‬ ‭d) Fuel efficiency‬



‭What did Tom do after purchasing the car?‬

‭●‬ ‭a) Proceed with the purchase procedure‬
‭●‬ ‭b) Drive home in his new blue car‬
‭●‬ ‭c) Consider other cars‬
‭●‬ ‭d) Return the keys of the purchased car to the salesperson‬


